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“In the current environment of elevated interest-rate uncertainty, refinancing is often offered early. The
decisive factor is not whether you choose security, but whether this security comes at an appropriate

price.”

SNB: No interest rate hike expected in June

The Strait of Hormuz remains blocked, the environ-
ment continues to be volatile and difficult to predict.
Oil prices have risen again in recent weeks, which has
heightened global concerns about inflation. As a result,
interest rates in Switzerland also remain at an elevated
level, though more moderate than in the international
context. With each day that ship transit through the
Strait of Hormuz stands still, the question of a mone-
tary policy intervention becomes more pressing.

Inflation in Switzerland remains low, albeit slightly
above the level at the beginning of the year. A possible
increase in inflation due to higher oil prices would not
yet be a reason for the SNB to raise the key interest
rate from the current 0%. For the SNB, a slightly higher
inflation rate is manageable at the moment, and might
even be desirable, which is why it can afford to moni-
tor the situation calmly. Should price pressure never-
theless increase in the near future, it could be miti-
gated much more effectively by a stronger Swiss franc
than by interest rate hikes, which would weigh on the
entire economy and affect inflation only with a lag.
Therefore, we do not expect a rate hike in June and
also consider an increase before the end of the year
to be very unlikely.

Mortgage rates move sideways

Interest rates for fixed-rate mortgages are stable com-
pared to the previous month. Currently, mortgages
with a ten-year term can be concluded at rates be-
tween 1.70% and 2.10%, depending on the provider.
SARON mortgages remain the most cost-effective op-
tion at around 0.90% to 1.20%, while fixed-rate mort-
gages with two- to five-year terms currently are be-
tween 1.30% and 1.60%.

Rafael Szucs, Head Key Clients & Corporates

SNB monetary policy: Waiting instead of intervening
Key Swiss interest rates and forecast
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Fixed rates sideways — volatile short term, lower mid-term
Interest rates for fixed-rate mortgages and forecast
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Your mortgage is set to expire in a year — the bank
is already reaching out: What should you do?

Banks often approach their clients months before a
mortgage reaches maturity and present offers for fol-
low-up financing. This gives you the opportunity to
lock in the interest rate for your future refinancing early
on. In technical terms, this is known as a forward mort-
gage. This approach is understandable: banks secure
existing customers and offer a convenient solution. At
the same time, especially in an environment of in-
creased geopolitical uncertainty and volatile interest
rate expectations, this provides targeted planning se-
curity.

However, this security does not come for free. The
early interest rate lock-in comes with an implicit pre-
mium, which is not listed separately but included in the
offered interest rate. Depending on the bank and the
term, this premium can range from around 0.05% to
0.20%, resulting in relevant additional costs over the
mortgage period. At the top right, you will find a cur-
rent practical example of such an offer.

Interest rate hedging in the current environment -
is it even financially worthwhile?

The crucial factor is the difference between fixed-rate
mortgages and SARON mortgages. This difference
represents the cost of interest rate hedging. The higher
the average key interest rate over the term, the more
worthwhile a fixed-rate mortgage becomes.

In the example provided, with a stable key interest rate
over five years, a SARON mortgage saves more than
CHF 4,500 per year. Only with an average key interest
rate of around 1.00% do additional costs of about CHF
1,500 per year arise. Historically, the average key inter-
est rate was significantly lower: around 0.46% over five
years, and even below 0% over ten years. The past is
not a reliable indicator of the future. Nevertheless, the
data shows that fixed-rate mortgages are only finan-
cially advantageous in a few scenarios and are often
chosen mainly for planning security.

Comparing banks is especially worthwhile for refi-
nancing

Even after deciding on a fixed-rate mortgage, one key
question remains: Is the offer at hand in line with the
market? The example shows that the interest rates of-
fered, depending on the term, can sometimes be at the
upper end of current market ranges. While extending
your mortgage with your existing bank is certainly con-
venient, it is not necessarily the most cost-effective
solution. A structured comparison provides transpar-
ency and shows which offer is genuinely competitive.

Forward mortgages do not come for free
Comparison of offered interest rates and implied forward premiums
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Fixed-rate mortgage: Interest rate hedging at a price
Comparison: SARON vs. fixed-rate mortgage by term
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Offers tend to be at the upper end of market ranges
Interest rate comparison: refinancing offer vs. current market offers
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Do you have any questions about real estate or mortgages?
Contact our experts

Burak Er

Head Research &
Advisory Solutions
+4143 35512 88
be@smzh.ch

Rafael Szucs

Head Key Clients &
Corporates

+4143 35512 71
szucs@smzh.ch

A mortgage is a part of a comprehensive overall view.
We guide our clients holistically.

Financial decisions are interconnected. What matters is not the isolated choice of a product, but how it is embedded within
your overall financial strategy. This is exactly where the smzh 360° Check-Up comes in, providing a comprehensive over-
view of your financial situation.

Our value proposition for you:

e Holistic analysis of finances, retirement planning,
real estate, investments, and taxes

e Clear assessment of your financial position

e Identification of untapped potential

e Concrete, prioritized recommendations for action Roall -

Provision
Y )

Investments

Mortgage | Insurance

Learn more about our 360° Check-Up

smzh.ch/en/360-checkup
+4143 35516 59
contact@smzh.ch


https://smzh.ch/en/360-checkup/
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Disclaimer: This publication constitutes marketing material and is not the result of independent financial analysis. Therefore, it is
not subject to the legal requirements regarding the independence of financial analysis. The information and opinions contained in
this publication were produced by smzh ag at the time of writing and are subject to change without notice. This publication is for
informational purposes only and does not constitute an offer or solicitation by smzh ag or on its behalf to make an investment.
The statements and comments reflect the current views of the authors but may differ from the opinions of other entities within
smzh ag or other third parties. The services and/or products mentioned in this publication may not be suitable for all recipients
and may not be available in all countries. Clients of smzh ag are advised to contact the local unit of smzh ag if they wish to obtain
information about the services and/or products offered in the respective country. This publication has been prepared without
regard to the objectives, financial situation, or needs of any particular investor. Before entering into any transaction, an investor
should consider whether it is suitable for their personal circumstances and objectives. The information contained in this publication
does not constitute investment, legal, accounting, or tax advice, nor does it represent a guarantee that an investment or investment
strategy is suitable or appropriate for an investor’s specific circumstances; it is also not a personal recommendation for any par-
ticular investor. smzh ag recommends that all investors seek independent professional advice regarding the respective financial
risks as well as the legal, regulatory, credit, tax, and accounting consequences. Past performance of an investment is not a reliable
indicator of its future performance. Performance forecasts are not a reliable indicator of future results. The investor may incur
losses. Although the information and data contained in this publication are obtained from sources believed to be reliable, no
representation is made as to their accuracy or completeness. smzh ag, its subsidiaries, and affiliates disclaim any liability for losses
resulting from the use of this publication. This publication may only be distributed in countries where its distribution is legally
permitted. The information contained herein is not intended for persons from jurisdictions that prohibit such publications (due to
the nationality of the person, their residence, or other reasons).

© 2026 smzh ag.

About us

smzh agis anindependent financial services provider, offering holistic, transparent, and sustainable advice to
clientsin the areas of finance & investments, pension & insurance, mortgages & real estate, as well as tax & legal.
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